
I ’ ve had a very diverse career at Hudson’s Bay Company. I have worked in many roles and this has give n
me a well rounded understanding of how our business operates. I thrive when I am in a learning mode
and being challenged and I have been given opportunities to move into areas where I had no previous
background. People have taken a chance on me in my career. I have learned not to turn down a challenge.
As you learn and broaden your understanding and knowledge, every new role becomes easier. Retail isn’t
just about sales associates and buying. There are many, many different types of careers you can build
here – from marketing to information services to finance. Howeve r, one thing is true wherever you go at
Hbc — this is people focused business. You need to like people to work here. I feel very con-
nected to the people and the company. And if you’re up for the challenge of being flexible and
nimble, it’s the place to be.
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